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Disclaimer

In General. This disclaimer applies to this presentation and any oral comments of any person presenting it. This document, taken together with any such oral

comments, is referred to herein as the “Presentation”. This Presentation has been prepared by DiaSorin S.p.A. (“Diasorin” or the “Company” and, together with

its subsidiary the “Group”). This Presentation is being furnished to you for information purposes only and for use in presentations of the industrial plan of the

Group.

Verbal explanation. This Presentation has to be accompanied by a verbal explanation. A simple reading of this Presentation without the appropriate verbal

explanation could give rise to a partial or incorrect understanding.

No offer to purchase or sell securities. The information, statements and opinions contained in this Presentation are for information purposes only and do not

constitute a public offer under any applicable legislation or an offer to sell or solicitation of an offer to purchase or subscribe for securities or financial

instruments or any advice or recommendation with respect to such securities or other financial instruments.

Rounding. Due to rounding, numbers presented throughout this Presentation may not add up precisely to the totals provided and percentages may not

precisely reflect the absolute figures.

Miscellanea. This Presentation has been prepared on a voluntary basis. Diasorin is therefore not bound to prepare similar presentations in the future, unless

where provided by law. Neither the Company nor any member of the Group nor any of its or their respective representatives, directors, employees or agents

accept any liability whatsoever in connection with this Presentation or any of its contents or in relation to any loss arising from its use or from any reliance

placed upon it.



Forward-looking statements

This document contains forward-looking statements that are based on current expectations, estimates, forecasts and projections about the industries in which Diasorin operates and the beliefs and assumptions of the

management of Diasorin. In addition, the management of Diasorin may make forward-looking statements orally to analysts, investors, representatives of the media and others. In particular, among other statements,

certain statements regarding future financial performance, the achievement of certain targeted metrics at any future date or for any future period, trends in results of operations, margins, costs, return on capital, risk

management and competition are forward-looking in nature. These statements may include terms such as “may”, “will”, “expect”, “could”, “should”, “intend”, “estimate”, “anticipate”, “believe”, “remain”, “on track”,

“design”, “target”, “objective”, “goal”, “forecast”, “projection”, “outlook”, “prospects”, “plan”, or similar terms. Forward-looking statements are not guarantees of future performance and are, by their nature, subject to

inherent risks, uncertainties and assumptions that are difficult to predict because they relate to events and depend on circumstances that may or may not occur or exist in the future and, as such, undue reliance should

not be placed on them.

Forward-looking statements do not take into account any additional effects that may arise from impacts on the global market in which Diasorin operates and, more generally, on the macroeconomic scenario.

Actual results may differ materially from those expressed in forward-looking statements as a result of a variety of factors, including: the impact of the COVID-19 pandemic, the ability of the Group to create and launch

new products successfully; changes in the global financial markets, general economic environment and changes in demand for diagnostic/healthcare/life sciences products, which is subject to cyclicality; changes in

local economic and political conditions, changes in trade policy and the imposition of global and regional tariffs or tariffs targeted to the diagnostic/healthcare/life sciences industry, the enactment of tax reforms or other

changes in tax laws and regulations; the Group’s ability to offer innovative, attractive products; various types of claims, lawsuits, governmental investigations and other contingencies, including product liability and

warranty claims, investigations and lawsuits; material operating expenditures in relation to compliance with health and safety regulations; the intense level of competition in the diagnostic/healthcare/life sciences

industry, which may increase due to consolidation; the Group’s ability to fund its defined benefit pension plans; the ability to access funding to execute the its business plans and improve its own businesses, financial

condition and results of operations; the Group’s ability to realize anticipated benefits from joint venture arrangements; disruptions arising from political, social and economic instability; commercial risk due the fact that

the Group operates in a market characterized by the presence of large competitors; risk associated to the maintenance of relationship with customers and strategic partners; risks associated with relationships with

employees and suppliers; increases in costs, disruptions of supply or shortages of raw materials; developments in labor and industrial relations and developments in applicable labor laws; exchange rate fluctuations,

interest rate changes, credit risk and other market risks; political and civil unrest; earthquakes or other disasters.

Any forward-looking statements contained in this document speak only as of the date of this document and Diasorin disclaim any obligation to update or revise publicly forward-looking statements. Further information

concerning the Group and its business, including factors that could materially affect the Group’s financial results, are included in Diasorin’s reports and filings with CONSOB and Borsa Italiana.

No update. The information and opinions in this document is provided to you as of the dates indicated and Diasorin does not undertake to update the information contained in this document and/or any opinions

expressed relating thereto after its presentation, even in the event that the information becomes materially inaccurate, except as otherwise required by applicable laws.

Non-IFRS and Other Performance Measures. This document contains certain items as part of the financial disclosure, which are not defined under IFRS. Accordingly, these items do not have standardized meanings

and may not be directly comparable to similarly-titled items adopted by other entities. Diasorin management has identified a number of “Alternative Performance Indicators” (“APIs”). These APIs (i) are derived from

historical results of Diasorin and are not intended to be indicative of future performance, (ii) are non-IFRS financial measures and, although derived from the financial statements, are unaudited and (iii) are not an

alternative to financial measures prepared in accordance with IFRS. The APIs presented herein include EBIT1, EBITDA2, adjusted EBITDA3, Net Financial Position4 and Free Cash Flow5. These measures are not

indicative of historical operating results, nor are they meant to be predictive of future results. These measures are used by the management to monitor the underlying performance of the business and operations.

Similarly entitled non-IFRS financial measures reported by other companies may not be calculated in an identical manner, consequently the measures reported in this document may not be consistent with similar

measures used by other companies. Therefore, investors should not place undue reliance on this data.

1 EBIT is defined as the “Operating Result" net of interests and taxes – 2 EBITDA is defined as the “Operating Result”, gross of amortization and depreciation of intangible and tangible assets. EBITDA is a measure used by the Company to monitor and evaluate the Group's operating performance and is not defined as an 

accounting measure in IFRS and therefore shall not be considered an alternative measure for assessing the Group's operating result performance. - 3 Adjusted EBITDA is defined as Adjusted EBITDA, excluding extraordinary costs and expenses incurred in the Luminex transaction announced on April 11, 2021 - 4 The Net 

Financial Position is defined as the algebraic sum (positive balance sheet assets and negative balance sheet liabilities) of cash and cash equivalents and other current financial assets, minus current financial liabilities and non-current financial liabilities.-5 Free Cash Flow is defined as the set of means available to the 

Company and is equal to cash flows deriving from operating activities net of interest received or paid, and net of investments and divestments of fixed assets.



Our Positioning And Commercial Sales Force In The U.S.

Immunodiagnostics team engaged in a hospital strategy 

with dedicated teams focused on segments and a 

Molecular team focused on large hospitals and teaching 

institutions

Critical mass = ~350 Commercial Resources 

representing Immunodiagnostics and Molecular 

Diagnostics solutions

Leverage our specialty testing menu across many 

disease states

Leveraging a larger specialty testing menu across more

disease states with access to new technology and 

solutions

HOSPITALSCOMMERCIAL LABS

Before Luminex Post Luminex

HOSPITALSCOMMERCIAL LABS

Positioning 

in the market

Organization

Offering

Objectives 

and challenges

Immunodiagnostic and Molecular Diagnostic 

commercial activities fragmented with differentiated 

strategies and sales cycles 

Immunodiagnostic and Molecular Diagnostic teams 

unified approach allowing cross selling opportunities 

with a full portfolio of products, technologies with more 

to come



Immunodiagnostic Hospital Strategy – Phase 1

Strategic initiative
Goals achieved and 

next challenges

Specialty testing menu to 

meet the needs of hospitals

• Identified limitations to our 

existing strategy

• Segmented the market and 

created teams to address 

each segment

• Mapped our core assays by 

Hospital System

• Set new strategy of 

accelerating our sales by 

decentralizing specialty testing 

into key Hospitals consisting 

of Integrated Health Networks, 

Major Medical Centers and 

Teaching Hospitals

Goals Defined for Success: 

• 150 new Hospitals

• New Commercial Resources

• Growth in all Segments we 

serve

Challenges:

• Sales cycles are longer and 

more complex

• Decisions are made outside 

of the lab

• Portfolio selling vs. individual 

test

Strategic Assays:

• QuantiFERON® Latent 

Tuberculosis

• Hepatitis and Retrovirus

• Gastrointestinal Portfolio

• Sepsis

Core Assays:

• Infectious Diseases

• Vitamin D

• Fertility

• Anemia

• Hypertension



Immunodiagnostic Hospital Strategy – Phase 1

Phase 1

National

Labs

Commercial

Labs
Core

Hospital Focus

Regional 

Hospital

Critical Access 

Hospital



Immunodiagnostic Hospital Strategy – Phase 2

Phase 2

National

Labs

Commercial

Labs
Core

Hospital Focus

Regional 

Hospital

Critical Access 

Hospital



LIAISON® MeMed® BV Acceleration: Getting Outside The Lab To Stimulate And Drive Clinical Adoption

LIAISON MeMed® BV 

acceleration program
Market response Next steps

• Introduce clinical need and the 

ability to assess bacterial or viral 

identification to improve care

• Create LIAISON MeMed® BV 

adoption prior to clinical 

guideline adoption

• Accelerate the sales process 

for U.S. Hospital & Health 

System Driving faster laboratory 

implementation

• Focus and adjust value 

messaging to Emergency and 

Infectious Disease targets across 

both digital channels

• Publish and promote scientific 

and work flow proof points to 

decrease sales cycles as well as 

support ongoing efforts to secure 

reimbursement

• Laser focus efforts on early 

adopters for faster closes in 2023 

and 2024

• Genuine interest with higher 

than industry average Infectious 

Disease and Emergency 

Department engagement in 

DOXIMITY and SERMO digital 

channels

• Immediate commitment to 

create webinars, white papers 

and test adoption in various 

university and mid/small hospitals

• Secured >3,700 clinical 

meetings in less than 90 days



Launch Plan Of The New Molecular Platforms

LIAISON® PLEX LIAISON® NES

• Near patient testing

• CLIA waived solution

• Existing VERIGENE® customers/non-automated platforms

• New customers

• Target competition

Launch plan

Target 

customers 
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